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+ Saving you valuable resources by switching plan providers CARDIFF 30t September 2010

« Bringing more stability to your Fee Per Item practice LEEDS
» Offering NHS practices more independence

Your mission, if you choose to accept it, is to attend one of these free
seminars being held across the UK.

11t November 2010

GLASGOW 27" January 2011
BOURNEMOUTH 17" February 2011
NEWCASTLE 17t March 2011

BRIGHTON 7 April 2011

YOUR CHALLENGES WILL BE TO:
+ Discover the benefits of practice-branded payment plans with
Andrew Warren
* Learn how to boost patient numbers with Janice Charlton

* Memorise the tried and tested, profit-boosting facts revealed to you by
Andy McDougall from Spot On Business Planning... in just 30 minutes!

TO CONFIRM YOUR ATTENDANCE PLEASE CONTACT OUR
EVENTS TEAM ON 01747 870910, E-MAIL EVENTS@DPAS.CO.UK
OR VISIT US AT STAND RO1 AT THE BDTA, 2010.
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